FIMEDICI
I l Outsourced Medical Reimbursement

N'¥51271 0'DI1D M9 N
03-5403416 :"™v

Phone: +972.50.837.1711

Fax: +972.153.3649.4018
e-mail: info@Mediclever.com

03-5472193-:0pp
tadanl @netvision.net.il :9''X7

Planning for Reimbursement
Critical Success Factors for Medical Device Companies
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Medical Device Markets and Opportunities
Maiki Yoeli, Israel Export & International Cooperation Institute

Bringing New Medical Technologies to Market
Amir Inbar Mediclever:

- Overview of reimbursement processes and mechanisms
- The key elements of reimbursement policy: coding coverage & payment
- DRGs, APCs and Physician fee schedules established for reimbursement
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Step by Step Reimbursement Action Plan
Amir Inbar, Mediclever:

- Selecting target markets & identifying relevant decision makers

- Developing the value story — Highlighting the product’s clinical and
economic benefits compared to the available alternatives

- Educating for support — factors affecting stakeholders decisions
- Applying for reimbursement
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Reimbursement Short Cuts and Intermediate Solutions
Amir Inbar, Mediclever:

- Obtaining intermediate reimbursement prior to finalizing the formal process
- Examples for shortcuts in the US and German markets
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